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HOW DID ASSURAXE EVOLVE?

Founder recognized the proprietary 
operational risk platform provided a 
significant competitive advantage in 
protecting the firm’s profit margins and 
business risks, providing comfort to its 
institutional clients 
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MICHAEL HYMAN FOUNDED GH ASSET 
MANAGEMENT (GHAM) IN LONDON, UK 
top-ranked global bond investment firm by 
Piper, Pensions and Investments and has 
been in the investment management 
industry exceeding 25 years
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FOUNDER DEVELOPED FOUR 
GENERATIONS OF THIS SYSTEM; 
this initiative will be generation five3

Founder IDENTIFIED AN OPPORTUNITY 
TO REDUCE OPERATIONAL RISKS AND 
HEADCOUNT/COSTS that plagued 
investment firms through system 
automation in the GHAM mid and back-
office operations.
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THE SYSTEM PROTECTED GHAM FROM 
HIRING ADDITIONAL OPERATIONAL 
STAFF AND REDUCED HUMAN ERROR 
(e.g., ‘fat finger’ mistakes) while gaining new 
investment mandates
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Fifth generation architecture developed by 
Daniel Brody, a seasoned Chief Technology 
Officer (CTO), Using Blockchain and highly 
secure and scalable Azure PaaS
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OPERATIONAL RISK
is defined as the risk of loss resulting 

from inadequate or failed internal 
processes, people and systems or from 

external events. (AIMA, 2016)
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WHAT IS OPERATIONAL RISK?



EVERYTHING HAS CHANGED

SINCE 2008 CREDIT CRISIS 
OPERATING 
COSTS HAVE 

RISEN 
DRAMATICALLY

of all global 
government bonds

have negative yields

30%

Expected to persist for the next 10-
20 years (McKinsey Report, 2016)

COLLAPSING PROFIT 
MARGINS

LOWER INVESTOR 
EXPECTATIONS

Economic 
environment

Business 
dynamics&

FINANCIAL REPRESSION

KEY INDUSTRY TRENDS AND THEIR IMPACT
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AUTOMATE
the investment 

operations’ 
factory floor

Eliminate 
paperwork 

1

PROTECT 
PROFIT 

MARGINS 
for

 investment firms

3

BETTER 
MANAGEMENT 

OF THE 
BUSINESS 

RISKS 
AFFECTING 
the enterprise

2

Introduce
Blockchain and 

Artificial 
Intelligence to 
PROTECT 

CLIENT 
MANDATE 

BREACHES
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MINIMIZE 
HUMAN 
ERROR 

RISK

5

CONVERT 
A BACK-
OFFICE 

VARIABLE 
COST 

(diminishing 
marginal returns) 

INTO A 
FIXED COST

 (enabling 
scalability)
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PRE-EMPT 
STAFF AND 
COUNTER-

PARTY 
MISTAKES, 

preventing failed 
trades
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WHAT FEATURES DO WE PROVIDE?
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COMPETITORS
PLATFORM ATTRIBUTES ASSURAXE SUNGARD RISKMETRICS ALGORITHMICS MISYS MUREX CALYPSO
Fund Accounting
Portfolio Management
Performance Measurement
Trade/Order Management 
Risk Information/Data
Reconciliations
Risk Management
Regulatory Compliance
Real-Time

Business Risk
- Automate
- Value/Settle/Admin
-  Accounting/Derivatives
/Interpretation
-  FX Overlay + Hedge
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OUR COMPETITION

ASSURAXE IS THE ONLY 

END
END

TO

INTEGRATOR FOR BUSINESS RISK MANAGEMENT



OUR TARGET MARKET

• Family offices, asset managers, broker-dealers, insurance 
companies, banks, treasury operations, government and non-
government public institutions.

We are targeting small and medium-sized investment 
management firms, as they are distressed from global 
financial repression and rising operational costs.  
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TARGET SMALL 
FIRMS

TARGET 
MEDIUM-SIZED 

FIRMS

Defined AUM*
$500M USD to $1B USD

Defined AUM
$1B USD to $10B USD

Assets Under 
Management 

(AUM)

Small and medium 
sized investment 

firms
Family Offices

Investment 
departments
 of insurance 
companies

Bank investment 
departments

MICRO TARGETPRIMARY TARGET

Small and medium firms

1,800 (Toronto) 200,000 +11,500

80%
Small

and medium 
sized firms



OUR DISTRIBUTION STRATEGY

80%
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310,000
Bloomberg

SUBSCRIBERS

300,000
Thomson Reuters 60%of 

the 
overall global 

market 
There are over 200,000 small and medium sized investment firms 
in the US alone that are facing falling profit margins from higher 

operating costs and reduced fees.

300,000 USERS

Integrated system 
with Bloomberg

*Represents nearly 100% of the 600,000 Bloomberg and Thompson Reuters subscribers

FINANCIAL DATA VENDORS CUSTODIANS

POTENTIAL MARKET SIZE
600 thousand plus users 

Representing trillions of dollars 
traded daily through aging system 



OUR ROADMAP: GO-TO MARKET STRATEGY

GO
BETA TESTING1

Start with initial word-
of-mouth sales 

campaign in 

Markets
Toronto

Integrated system
with Bloomberg 

information systems

+310,000 
USERS

2
Small and medium 

sized investment firms

Family Offices

Insurance Companies

Banks

Primary targets for our initial 
subscription sales 

Our go-to-market sales 
strategy of the direction of 
the company will depend 

on our exit strategy

3
THE COMPANY WILL SEEK A 

POTENTIAL FUNDING IN A SERIES 
A ROUND IN JANUARY 2018
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USE OF PROCEEDS

Q4
2016

DEMONSTRATION 
SYSTEM

Q2
2017

Q3
2017

LAUNCH BETA 
PRODUCT

RELEASE 1 
READY FOR 

MARKET

Seed Round 
$1.5M USD 

Series A 
$6M USD  

USE OF FUNDS

FUNDING

SEED ROUND SERIES “A” ROUND

$6M for Commercialization
• $6M USD – multiple 

closings
• Minimum Investment: 

$150K USD

$225K USD Invested
• Required: $1.5M USD
• 3M Shares @ 0.50 USD
• $50K USD per 

investment unit (30 
units)
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Functionality Demo



S1A Intro



S1A Cursor Animation 



S1B

Mandate 
Review



S1B

Mandate 
Review



S1C

Mandate 
Review



S1C

Mandate 
Review



S1D

Mandate 
Review



S1E Intro

Mandate 
Review



S1E Intro

Mandate 
Review



S2

Scenario 
Review



S3



S4 Intro



S4 Intro



S5



S6



S7 – Bond Valuation



S8



S9 – Top



S9 – Top



Thank-you


